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SELLING OURSELVES 

In these days of expert advertising and salesmanship, business 
men often seem to put more stress upon the advertising of their 
goods than upon the excellence of the goods themselves. They 
recognize that even though they may have the best of wares in 
stock these must be brought to the attention of the buyer if they 
are to be sold. "It pays to advertise." All business men now 
recognize this principle. There is no longer any such thing as 
business modesty or propriety or dignity to prevent an enthusiastic 
presentation of a merchant's wares to a bu3dng public. 

In professional circles, however, this method of advancement is 
still frowned upon. Self-respecting doctors, lawyers, preachers, 
teachers, count it as decidedly infra dig. to seek to gain success by 
business methods. We honor them for this stand; for, after all, 
theirs is a far different case from that of the merchant. The latter 
may without immodesty sing the praises of his wares, but the wares 
of the former are the men themselves, and these they may not with 
dignity advertise before their public. 

And yet, while professional dignity may prevent us from bring- 
ing ourselves before the public in a business advertising way, this 
fact does not on the other hand excuse modesty to the verge of 
self-effacement, nor professional dignity that freezes and diverts 
even that small stream of interest which would naturally flow in 
its direction. If we may not push ourselves into public notice, 
at least we need not shrink away from this as if we had an apology to 
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make for our profession, need not avoid contact with our public 
where contact is natural and desirable. Above all things, if we 
may not push ourselves, we may at least without any hesitation push 
and exalt our profession and, if teachers, our particular depart- 
ments, and hence in this entirely impersonal way we may "sell 
ourselves." 

There are thousands of teachers of Latin in this country who 
have not as yet attached themselves to any one of the great Classical 
Associations, though these in nearly all cases have been in active 
and helpful existence for many years. Why? Is it through 
ignorance of the existence of these associations and their purpose ? 
Is it through a feeling of aloofness and self-sufficiency? Is it 
because of indifference? lack of ambition? laziness? Whatever 
the reason, it must be evident that this voluntary self-withdrawal 
from the great body of one's most alert fellow-professionals is not 
only to the detriment of the cause itself for which we work but in 
the end is sure to limit the advancement of the teacher himself. 
What doctor can afford to "flock by himself," attend no medical 
conventions, read no medical journals ? What minister dares be a 
recluse ? No more can a teacher succeed if he is not zealous not 
only to lay hold on all the world that is significant to his subject 
but to bring himself and his work in all proper ways before his own 
pubhc, the public of his school and of his town. The result of this 
hopeful and energetic "self-salesmanship," as has been illustrated 
again and again in pages of the Journal, has been large and many- 
sided. We have seen the study of Latin in high schools made 
popular among students, and win favor among parents, all because 
of the optimistic zeal and thorough behef of a teacher in her subject. 
We have also seen this teacher's experience expressed in thought- 
fvilly worked out articles, which have found a wide audience through 
the pages of the Journal. 

lUSTITIA TENAX 

Out of Armageddon order is beginning to appear. The clash 
of arms is wellnigh stilled; and through the clash of opinions, now 
at its height, the voice of sanity, clear and insistent, may be heard. 
It is indeed heartening to read the address of Mr. Frederick Allison 



